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	Assessment Criteria
	Performance bands
	Grade Awarded

	
	Level 1 Pass
	Level 2 Pass
	Level 2 Merit
	Level 2 Distinction
	

	AC 1.1 Explain why the global marketplace is important to companies
	Identifies basic facts about why the global marketplace is important to customers with limited explanation.
	Describes clearly why the global marketplace is important to companies and provides appropriate justifications.
	
	
	

	
	Assessors comments:
	

	AC 2.1 Identify different types of marketing media 
	Demonstrates basic understanding of more than one type of marketing media.
	Demonstrates clear understanding of various methods of marketing media.
	
	
	

	
	Assessors comments:
	

	AC 2.2 Explain different marketing techniques to consider when developing marketing materials

	Identifies basic techniques to consider when developing marketing materials with limited explanation.
	Describes a range of different techniques to consider when developing marketing materials. Provides some basic explanations.
	Explains with clear explanation the benefits and disadvantages of a wide range of different techniques to consider when planning marketing materials.
	
	

	
	Assessors comments:
	





	
Assessment Criteria
	Performance bands
	Grade Awarded

	
	Level 1 Pass
	Level 2 Pass
	Level 2 Merit
	Level 2 Distinction
	

	AC 2.3 Explain factors to consider when planning marketing strategies. 
	Outlines basic factors to consider when planning marketing strategies with limited explanation.
	Explains a range of factors to consider when planning marketing strategies with clear explanation.
	
	
	

	
	Assessors comments:
	




	Assessment Criteria
	Performance bands
	Grade Awarded

	
	Level 1 Pass
	Level 2 Pass
	Level 2 Merit
	Level 2 Distinction
	

	AC 3.1 Compare the key features of different products/services

	Identifies basic information about the key features of more than one product or service.
	Identifies some key similarities and differences between the key features of more than one product or service.
	Clearly describes key similarities and differences and identifies a few specific details between the key features of more than one product or service.

	Compares the key features of a range of products giving clear and detailed explanations including specific details of key similarities and differences.
	

	
	Assessors comments:
	




	Assessment Criteria
	Performance bands
	Grade Awarded

	
	Level 1 Pass
	Level 2 Pass
	Level 2 Merit
	Level 2 Distinction
	

	AC3.2 Evaluate marketing materials 
	Demonstrates basic understanding of a few key techniques used from a limited range of marketing materials. There is limited explanation or evaluation.
	Demonstrates understanding of key techniques used from a range of marketing materials. There is some evidence of evaluation.
	Demonstrates full understanding of the key techniques used in a range of marketing materials. Provides detailed explanation and evaluation.
	
	

	
	Assessors comments:
	

	AC 3.3 Produce marketing materials for a product/service in French or German or Spanish

	Evidence covers most of the main points required but with limited content and some omissions. There are frequent minor errors. 
There may be some major errors although the message can be understood. Limited use of marketing techniques.
	Evidence covers all the main points with a few details. There are several minor errors and there may also be an occasional major error.
Attempts are made to use a few marketing techniques. 
	Evidence covers all the main points with clear details. Language has some minor errors but is mostly accurate. Some attempts to use different grammatical structures relevant to the task. There is evidence of using different marketing techniques. 
	Evidence is comprehensive and detailed. Language is accurate and there may be evidence of more complex structures and use of language. Clear evidence of successfully using a variety of different marketing techniques.
	


	
	Assessors comments:
	







	Assessment Criteria
	Performance bands
	Grade Awarded

	
	Level 1 Pass
	Level 2 Pass
	Level 2 Merit
	Level 2 Distinction
	

	AC 4.1 Present information at a sales pitch in French or German or Spanish

	Presents basic information. Limited range of vocabulary and linguistic structures. There are limited instances of accurate pronunciation and intonation. Communication is hesitant at times with reliance on notes. Demonstrates limited understanding of questions which may need rephrasing. There is limited response to unpredictable elements.
	Presents information which is mainly appropriate. There is some range of vocabulary and linguistic structures.  Pronunciation and intonation is generally accurate with some inconsistency. Demonstrates some understanding of questions attempts repair strategies with some success. There is some response to unpredictable elements but this may be brief.
	Presents information with detail. There is a range of vocabulary and linguistic structures, including tenses where appropriate.  Pronunciation and intonation are mostly accurate with occasional errors.
Demonstrates understanding of most questions but able to use repair strategies where necessary to sustain communication. 
Responds to unpredictable elements with minimal hesitation. 
	Presents comprehensive and detailed information incorporating a wide range of vocabulary and linguistic structures, including a variety of tenses where appropriate. Pronunciation and intonation are mostly accurate.
Communicates with confidence. 
Demonstrates understanding of questions.
Responds confidently to unpredictable elements.
	

	
	Assessors comments:
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